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CHAPTER H.

CmE PL.YERS
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Tho establishment of two major
leagues of equal or nearly equal cnli-bo- r

immediately doubled the demand for
first-clas- s players, and developed the
fact that, with perhaps 300,005 active
players in the minor loagues, college,

and strong amateur
teams, it was extremely difficult to
find H25 men good enough, and with
experience enough, to fill tho sixteen
clubs of the two major loagues. This
famino in athletes not onty acted to
increase the demand for players, and
to add to salaries, but it impressed upon
both owners and managers tho necessity
of keeping good ball players in condi-
tion. The live stock, upon which the
fortunes of tho owners depended, had
become so valuablo that any deprecia-
tion found its way into "profit and
loss figures, and the watching caro of
managers over the morals and physical
grooming of players insured good be-

havior. As the game advanced and de-
veloped toward perfection, tho demand
for men above tho average in mentality,
as well as in strength and npced became
grcator and groater. and the value of
the players rose steadily.

The finding and developing of play-
ers is tho greatest problem of the mod-
ern game. There is a dearth of really
good players; men of brains, speed and
strength, coolness and character. The
major leagues alono domand nearly two
hundred new players each j'oar to fill
gaps in the ranks, and of those not
moro than twenty, or one in ten, is
good enough to remain with tho major
league teams as a substitute even, and
perhaps not more than an average of
eight for the sixteen clubs secure reg-
ular positions, replacing veterans.

It is almost impossible to purchase
players of worth, but outside of all
monetary considerations it is certain
that the manager of a weak major
league club cannot, even if given his
choice of all the players in America
outside the major leagues, get together
a team good enough to raise his city
into the first division, unless phenomen-
al luck attends his efforts and a half
a dozen players develop suddenl- - after
being promoted.

There have boon instances of teams
being thrown together, that fitted ex-
actly, but the- - are baseball mirncles.
The modern manager has as much
chance of putting together a winning
team in ono season as ho would have
of throwing a handful of mud into the
air ana naving it come down as a
Sevres vase. John Grim, who has man-
aged baseball clubs in almost every
leaguo and state in the United States,
once put together a team of ten men
to represent Portland, Ore., in the
Northwest league. He had two weeks
in which to create a team out of noth-
ing and a few thousand dollars. Jn
ten days he gathered from all over
the United States ten players, most of
whom he never had scon" before and
knew little about. Ho moved to Port-
land with his squad. Every man in the
squad developed into a good ball play-
er. All ten remained with the team
through the entire season, and with
011I3' ono recruit they wtri the cham-
pionship front three' otlu-- teams of
experienced players.

Sometimes plaj-pr- s are found in cov-
eys, like quail, irornellsvjllc, N. Y.,
once guvc to the major leagues six
plaj'crs in one 3'car. Lowe, .JLong, Gan-.- c

and Bennett- - went front one' team
into fast company. There was a team
which at one lime represented Frank-
lin, Pa., in the Iron aiu Oil leaguo,
which, without making any spc.ctacular
showing in that humble organization,
proved a gold mine. Tn ono scnGOti
that loam developed and sent into
the. major league Jimmy' Single, Claude
Ititchey, Emmet Jlcidrick, Bill Taylor,
"Sox" Seybold and Niclu.ls. the Pitts-
burg d pitcher, every one of
whom at once sprang into prominenco
and niosL of vhoin afterwards came to
be regarded as famous players.

In the fall of 1000. Connie Mack, find-
ing his all-sta- r Philadelphia .Athletics
decaying rapidly and threatening to
become a hopelessly slow club, dis-
carded practically his cntiro team, and
starting afresh to build a new club,
retaining only :t few of the veterans
to balance the now meu and teach them
tho tricks of the trade, had tho phe-
nomenal luck to develop a team which
came near being of championship cali-
ber. He discovered Collins, whose in-
field play was the sensation of the
American league in 1000, and Ivrause, a

r, who stepped directly into
the front rank of the pitchers of tho
country. Besides theHcl he found sev-
eral mon hotter than those ho had cast
off. But such records are freaks. "Us-
ually when a team passes its prime and
begins to retrograde, years arc requiredyears and fortunes before another
winning team is produced.

Jn the earlier days of the-gam-e plav-or- s

usually came in pairs, a pitcher
and a catcher together; and were main-
ly recruited from cities. The roaBon forthis was that they started togothor,
throwing and catching back of tho
shop during tho noon-hou- r recess. Halfthe playors entered the profession eith-
er as pitchers or catchers, and foundtheir othor positions uftcr joining theteam and failing in battery positions
Such a thini: is next to iinnn&sihln umlnr
modem conditions, because bnscball to-
day is one of the most highly special-
ized of all trades. A second basoman
is as distinct from a shortstop as the
paying teller of a bank is from tho
individual ledger man. The. right Holder
may be able to play left field, but not
nearly so well as ho can his own posi-
tion. Why a player is fitted for ono
position and useless in others is

later in Ihc individual study ol
the positions, tho men and I heir duties.The supply of players of ma lor leaguo
caliber is mo small I hat the owners ofclubs in t.ho American and Nationaleagucs, and the higher minor leagues
have resorted to dragnet methods to
discover them and to pull thom from
the back lots, the college fields and
tho country playgrounds. Each club
omploys a scouting force, usually com-
posed of veteran players or retired own-
ers. The duty of these scouts is to
scour the entire country, league, afterleaguo, olub after club, seeking men
who by their playing show promise, or
who by their actions or hitting ability
givo sigriH of future development.

hach club reccivos hundrods of Jet-tor- s

every week proclaiming tho skillof players in distant placos, and Im-
mediately the name of tho player Is
isted. his records examined, his past

niatory looked into, tho evidence ofpersons who have watched him play issought, and finally, if h0 scorns to give
promise, a scout is dispatched to nee
him work, and to report every detail ofhis build, his speed, his personal char-act-

and his habits. Money is notconsidered if tho player shows sufficientability, in the opinion of the scout, to
play in tho major leagues, cither thatyear or within the next year, nnd the
inan is purchased outright immediately,
oiten at surprising figures.

The extent to which this scrutiny ofplayers is indulged in by the ownursand muniiirera of major Icacue clubs is

al...st unbcliovnblc. Barney Ureyftiss,
owner of tthe PittBburg club, has books
in his offices in which aro recorded tho
names, addrosscs, descriptions, hatting
and fielding averages, character and
geueral makeup of thousands of play-
ers of whom the' bnBcball world never
has heard and probably never will hear,
except when tliej- - are produced in the
form of a Wagner, a Loach or a Jay
Miller. The country schoolmaster, play-
ing ball at rocess with the big boys,
may be watched by a major league
scout, who aits 011' the fence. The
minor leaguo player may lay off some
day to rest a sore finger md discover
afterwards that a scout, who had trav-
eled thousands of miles to soo him play,
was Iu the stands, and that he lost hi.s
chance of promotion by remaining idle
on that day.

Jt is related that Drcyfuss was sit-
ting in a buggy on a dusty country
tm'npike near Goshen, O.. watching the
schoolmaster playing " Antlio'-over- "

with tho boys. Tho schoolmaster caught
tho ball, wound up, ana instead of
throwing it back over the roofof the
school, curved it around the building
and hit ono of tho boys in tho back.
Drcyfuss thereupon climbod out of his
buggy, and signed the schoolmaster to
pitch for Pittsburg, thereby discover-
ing Sam Lcover, one of tho greatOBt of
pitchers..

Dan O 'Leary, when he 'was manager
of the Indianapolis club, arranged an
exhibition game with tho team ropre
sonting a small town near the In-
diana capital. Tho small town team
looked fairly strong, but- - complained
that their best player had been forced
to work that day, refusing to remain
idle when he could mako $2 at his
trade. O'Leary volunteered to per-
suade the player to get into the game.
He hired a horse and buggy, drove three
miles into the country and found the
pla'er busily engaged in shingling a
barn. O'Leary agreed to pay him .?3-i- f

he would p'la' against Indianapolis
that afternoon. In the game the lank'
Hoosicr twico hit the ball out of the
pasturo in which they wore playing.
O'Leaiy offered him a position on the
Indianapolis feam and took him away
with the club that night. Tho car-
penter was Sam Thompson, who devel-
oped into the greatest batter of his day
and one of the hardest hitters the game
ever has known.

Hans Wagner becanio a ball player
because Goorge Moreland, who owned
the Youngstown. O., club needed a
pucner and couJii pay only S35 a month.
Wagner's brothor, Al Wagner, suggest-
ed that he try Hans, who accepted" tho
offer.

There was one discouraged scout
about ten years' ago who lost ono of
the greatest pitchers over developed
because the pitcher was under a hoavy
handicap. Prank BancrofL still-hunt-

alter baseball talent of all sorts, was
informed that there was a pitcher
named Charlie Pickerel at Lynchburg,
O., who was as good as uny man on
the Cincinnati list. Bancroft hastened
into tho country and watched Pickerel
pitch. .He was .amazed nt tho speed
and curves of the amateur, and was
on the point of making him an offer
when he discovered tho one weakness
of tho man. He could not pitch with
his shoc5 on. Evoiy inning when he
went to the slab Pickerel removed his
shoes, took a too hold on the rubber
and was another liusic,. but. Bancroft
feared complications and allowed him
to escape.

Tom Ifanisc-- , who perhaps was the
most remarkable pitcher 111

the history of baseball, was discov-
ered scientifically. He was a brick-
layer, and being accustomed to grip-
ping brick with his left hand while
breaking them with his ho had
cultivated a marvelous power in thumb
nnd forefingers. The Louisville club
secured him on the report of a player
who had scon Ramsey twist the covof
of a baseball by pressure of his fingers.
The player figured that a man with
such power in his throwing hand ought
to be a great pitcher, nnd Ramsey
within a short time after joining tht
team, pitched curves of such wondcr-Ju- l

speed and such quick breaks that
he becanio the sensation of the game.
James A. Hart, when he was manag-
ing Louisville, studied tho socret of
Ramsey's success, and instead of look-
ing for ball playors in minor leagues,
wont scouting for left-hande-d brick-
layers, trailing them to the tops of
buildings, but he never discovered an-
other Ramsey.

Nat Hudson, who won tho world's
championship for St. Louis in the l'a
inous series between tho St. Louis
Browns under Comiskey and tho Chi-
cago White Stockings' under Anson,
was found in a peculiar manner.

was a Chicago man. and in the
middle of a season he went to OIiiciiro
with his St. Louis club, being in des-
perate need of a pitcher. He was in
a barber shop when the barber sug-
gested that he try Hudson, of whom
ComiKkey never had heard. Ou hunt-
ing for the pitcher Comiskcy found
that ho lived directly across the street
from his own home, so after searching
tho entire country for a pitcher, ho
got his star at his own doorsteps.

But thero aro few such discoveries
made under modern conditions. Tho
men arc watched by scores of clubs:
and records of their habits, dispositions,
speed, hitting ability aud intelligence
arc kept almost from tho da' they
stnrt to play. At one time in tho
early part of 1907 four scouts repre-
senting four major loagiib clubs were
in tho stands at Springfield, 111., at
ono game, watching Doyle, for whom
eight clubs had already mado bids.
The New York club, fearing somo othor
club would get the player, paid $4n00
for him by telegraph without socing
him play, thus securing a great second
baseman. In 1000 clcvon clubs wcro
bidding at ono time for 'Blackburn ofProvidence, who went to Comiskoy's
Chicago team. "Tad" Jones, tho Yalo
catchor and football player, received
offers from every major leaguo club
in tho country duriug his senior yoar,
but ho refused to becomo a profes-
sional.

Competition for the sorvlces of play-
ers became so groat that club owners
of the major lengnes threw out: drag-
nets and bought or drafted ovory play-
er in the minor leagues who lind shown
signs of promise, frequently recruiting
as many as fifty playors for one club.
I ho practice, of course, strengthened
tho strong and woaltliy clubs and weak-
ened the poorer ones, until in 1000
an ngrcemont was Reached by tho club
ownors limiting the number of plnyers
each club could recruit. This step was
taken to protect tho financially weakor
clubs of the major loagues, as well
as to prevent the major leagues from
disrupting all the smaller organiza-
tions by wholesale raids upon the
players.

Of the 325 (approximated) players
carried on the pay rolls of "tho major
leagues during u season, not more than
one hundred arc roally finished and
omnipotent players Jt iB extraordinary
if ton out of tho army of recruits triedout ench spring develop even enough
strength to hold a substitute position

with tho major league clubs, and the
discovery of a really great player is
as unusual as tho finding of a Koh-i-noo- r.

There is a moderate supply of
"good" playors, men of tho ordinary
ability, but extremely fow of the Cobb,
Wagner, Sponkor, Mathowsoh, Brown,
Kling.and Loach class.

This scarcity of "groat" playors as
distinguished from "good" players, has
been ono of tho sources of troublo
to organized baseball, because it has
served to make both classes dissatis-
fied. The "great" players think thoy
should be paid proportionately great
salaries, and the "good" playcrB, oven
when admitting the superiority of tho
others, cannot bo persuaded to figure
the difference of ability in dollars and
cents. Beyond doubt, also, thero hus
como with the securing of absolulo pow-
er over tho gamo and i.ts players, a
desire of tho club owner to hold down
salaries, especially of young and am-
bitious players. Frequently the aspir-
ing player is offered far 'less by-t- ho

major league clubs than ho received in
the smaller leagues. He sometimes ac-
cepts in order to win promotion, but
the policy has served to reduce fur-
ther the suppl' of really good players.

The close specialization in the mod-
ern game would amaze persons who
rate all players merely as "ball play-
ers, " forgetting that the president of
a railroad is a "railroad man" just
as tho brakeman is. Players now come
as specialists in cortain positions and
insist upon signing to play that position
alono. There are raro men, such as
Leach of Pittsburg. Parent of tho. Chi-
cago White Sox. Hofman of the Cubs,
and Wagner, who can play in almost
any position'. In a way this specializa-
tion has assisted the makers of teams
greatly. Each team-build- knows ex-
actly in what position his club is weak,
and under tho close classification in
the modern game he is not compelled
to look over the cntiro field for his
man. If ho needs a second baseman ho
seeks through that class instoad of
among "infieldcrs."

Yet some of tho Diggcst baseball
"finds" of years have resulted from
the fact that managors know better
than men themselves where their prop-
er positions wore. In many instances
men taken from one position and placed
in another immediately showed rcninrk-abl- e

improvement. Frank Chance, the
"peerless leader" of the Uhicago Cubs,
was a catcher. IIo declared he could
not play first base, and refused to plav
there, threatening to retiro from base-
ball whon Manager Sclcc ordered him
to that position. Even then he balked,
until Seloc offered him an increased sal-
ary, when ho reluctantly consented to
make tho attempt. Roger Bresnahan
imagined he was a pitcher, tried the
infield, failed at both places, but then
developed into ono of tho greatest of
catchers. Fred Parent, after a bril-
liant career as a shortstop and a fair
showing as a second baseman, late in
his career discovered that he was a bet-
ter player in tho outfield than in the
infield. Joe Tinker refused to play
shortstop, insisting that ho was a third
basemnn, and was persuaded with dif-
ficulty to try tho position at which he
became famous.

Sometimes this specialization of play-
ers is imagination on the part of pln'v-or- s

who fail to study their own short-
comings and advantages in order to fit
themselves into the proper place. A
third baseman, for instance, does not
need the speed required to play shortstop, but he must have weight; be able
to start forward quickly, and have the
strength and the courage to block hard
line drives. Besides these things he
must be able to throw either underhand
or overhand ball, and bo a hard, fast
thrower.

A shortstop must bo able to move
toward his right rapidly, start for-
ward quickly, and at tlio same time
must be able to movo to 'his left, to
ward or back of second base, aud re-
cover quickly aftor making stops in
a necessarily awkward position. Abov"
all things, he must be ablo to throw
either uuderhcad or overhead from anv
position. An example of the possibili-
ties in shortstop acrobatics waa a plav
made by Doolan of Philadelphia, who
nhilo in the act of throwing to first jj

l.nso spiked m tho ueck a base runner
en route from sccouci ri third, lie
must have thrown with both fet off
the ground,

Tho second baseman must have a
fast snap throw from any position, es-
pecially an underhand snap throw while
scooping slow balls at lop speed, and
ho must be ablo lo move faster toward
his left than to the right. Tho

specialize in regard to Iheir
ability to come in or go out, and wheth-
er they run faster to the. right or to
the left, the center fielder alwavs be
nig the best of the three Iu going out-
ward and catching balls over his head.

T he needs of each position arc treat-
ed lator in detail, in studying the pe-
culiarities of the duties of each part
of the machine.

Baseball playors of the major leagues
now arc an intelligent, clean, set of
men; this of necessity, regardless ofthoir moral scruples. They aro being
recruited from higher levels of socialand educational development and they
occupy a position uuiquo in sports.
They are professionals, yot are received
and regarded as higher amateurs. Thoplayer who reaches the major leagues '

has reached the e course. 1
of a moral and physical training school I
and proved his worth. Ho is the sur- - I
viving fittest of the gamo. A few tin- - I
fit survivo, but not for long. Ball 1
playing, as a profession, is now regard- - I
cd as an honorable means of livcli- - I
hood and a field for profitable use of I
talents. P

(To Bo Continued.) 1
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TROY LAUNDRY I
"THE LAUNDRY OF QUALITY." Ml
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m

I GIFT WEEK AT THE Ij I
Hirschman Shoe Store I

1 1SvSfe " B.eautiful Potted Plants free with every pair of "Women's 1 H
I tkk 1 Shoes or Slippers. These plants are all home-grow- n by 1 H

the Pinchin Floral Co., 4142 South State, and are thor- - 1 H
1 P' ong accmated, including Geraniums and Pansies of 1 H
1 y5Siv Premiums free to boys and girls, including the most de- - 1 H
I &i&CS Hghtful presents to please the youngsters. This gift week H
I yffrSW s nin tne ea popularizing the store. H'yfSm'mi We want you to get acquainted with the BIG SHOE II fWWl ST0RE THE BIG SH0E STOCK AND THE LITTLE SHOE H
I jCjRfm PRICES, "We are enthusiastic over this store, and we know H
I iW we arc eac right in every way. "We planned the store HiiZ1 w&-Hffi- WR n keeping with a greater Salt Lake, and we have stocked H
1 lfjn0ffl 'ie toggest aud 'greatest popular-price- d assortment H
I fllllfEitf soes ever shown in the middle west. Every line has 1 H
I wlM been bought with the object in view of superior style, su- - H
1 irjiP'ftiiH r1'1 per.ior values, and this coupled with superior store service 1 H
I we feel confident will win out. I H
I ' We pride ourselves that it is a homelike store, that the customers' interests, first, 1- - H
I last and always are considered, and the greatest evidence in our favor that folks appreoiate I H
1 this fact is that one sends another. In point of fact, one of the greatest factors in the in- - I H
I crease of our business has been noticed from this friendly feeling of our trade. There are I H
I no drones in this busy hive. Every salesman is an enthusiastic part of the I H
I business; he is given eveiy encouragement for better work; his constant aim is to build I H
I the business; his courtesy to you is unfailing. He presents his merchandise with the full I H
I knowledge that his styles and merchandise are right ; he knows that he can back his statement I II with the goods ; he knows that he can fit any foot, as he has a perfect stock to work with. I I1 He knows his varieties of patterns and leathers and his values are positively superior to any B H
I popular priced stock in the middle west. He knows that he has the most popular priced B I1 merchandise to choose from and knowing theBe facts from close observation he presents his. I ID goods with a spirit of confidence and in a pleasing manner for your consideration. 1 II In selling, his merchandise he does so without depreciating any one else; every tub must 1 II stand on its own bottom and we positively will not permit of the belittling of other people's I ' Ijj merchandise to build up our own. In fact, it has always been and always will be the pol- - B II icy of this store of live and let live plan of competition. Relying strictly on its own ability 1 I1 to better serve your interest in buying and selling facilities. 1 B
I This store has originated and made famous the several specials which are mentioned I H
I in brief in this ad. Every one of them shows exceptional variety. I H

I '
Infants' Soft Sole Shoes 50c the Pair 1 S I

I Seventy-fiv- e different varieties embracing all combinations in colors and black. These fj H
1 shoes are arranged in a show case designed by our Mr. Dyer, which permits of the customer II seeing every style nnd the selling of which is the matter of simplicity itself. These are the 1 Iproduct of J. J. McMaster of Ne.w York, ono of the best of soft sole manufacturers. I

( Our $1.95 Special for Women' I I
A Compares in wear with any $2.50 shoe in the market and many $3 sorts. Not only that B
1 but it has plenty of style and splendid fitting qualities. Many people recognize it as a shoe B
I yof exceptional worth and dependability. 1 Bj

j ( Our $2.45 Special for Women 1 I I
Particular attention is called to this special, as it gives one an idea of money saving I B

j possibilities in this store. To give one an idea of its value we will state that several I B
! months back in looking over a line of women's high grade oxfords which when purchased in 9 B
I an ordinary way would be $3.00 to $3.50 the pair, we figured these shoes in the same way 1 B

that a large jobber or middle man would and secured a price concession that enables us I H
to sell them at $2.45 the pair. Nuf ced. I IB

r
A $2.85 Special for Women

'

I I
j That lias done more to make us famous than any shoe we sell. Practically all of these I B
j are made by Ivrippendorf and Dittman of Cincinnati, which insures their goodness. As to I B
J styles, they are simply the greatest ever. AVc are showing over 50 varieties of this one I IB
I grade in full varieties of sizes and widths and suggest that you look at window No. 3 of I H

your revolving display. ' 1 WL

Our $3.35 Special for Women 1 I
Look at window No. 1 of our revolving display and you will see the classiest bunch I H

of pumps, ribbon tie and button effects ever. Leathers include patent, dull or kid. Made I H
j by the famous Goodyear welt, hand turn or welt processes. Produced by America's art fl

craft shoemakers, they are all to the good. Q

( From the Children's Department 1 1 I
We are showing the greatest variety of children's slippers in the history of the I

Hirschman store, and that is certainly going some. We feature the dainty fitzu strap san- - I
dal for children's wear. This prevents gapin.g at the side and comes in a combination of 1
pretty effects, leather vamps with dull mat kid or other color tops. Sizes 5 to 8, at $1 45 S
Sy2 to 11, $.1.65; liy2 to 2, $1.95; big girls' at $2.45.

Our. Will-We- ar line of ankle strap slippers and oxfords for children represents the ex- - I
trcme of value-givin- g at popular prices. Size, 5 to 3 are $1.00 ; 8V2 to 11, $1.25 ; 11 " to 2, at 1

$1.45; big girls' at $1.95. I
. J JM

f N H
Our Men's Department j

The splendid growth of our men's department is conclusive evidence that' men folks 1
appreciate the superior styles and values we are giving at moderate prices. Our $3.35 spe- - I
cial for men is the strongest selling feature in our store. Made by a manufacturer who 1

sells this shoe to the trade under an advertised name and at $4 the pair. These shoes come S

in all the wanted leathers and toe shapes, including the hi-to- e and the ski-hig- h and the 1 B
audubon, three of the snappiest young man s lasts with inch to 1 inch heels. Then, too, f B
there is a great showing of more conservative sorts. See our revolving window display. j B

The Best for $5 We Are Selling Willimas Kneeland I Ivery best shoes for men at $5 the pair. These shoes arc made in the heart of the good shoe I B
making district; have every distinctive fcaturo of high grade shoo making, and be the style I B
conservative or extreme, they are made along pleasing lines. There are over 50 different 1 B
styles in these shoes for men, and a style to please we will warrant you. S B

YOURS SHIOELY 1 IHirschman Shoe Store I I
See Revolving Window Display 118 $ UTH MAIN B


